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Introduction 

Cascade Financial Management, Inc.  was organized in 2002 to provide brokerage and investment 
advisory services to sophisticated clientele.  Cascade is registered with the Securities and Exchange 
Commission (SEC) as both a broker-dealer and investment advisor and is a member of the Financial 
Industry Regulatory Authority (FINRA) and Securities Investor Protection Corporation (SIPC).      
 
Brokerage and investment advisory services and fees differ, and it is important for you to understand 
these differences.  Free and simple tools are available to research firms and financial professionals at 
https://www.investor.gov/CRS  which also provides educational materials about broker-dealers, 
investment advisers and, and investing.    
 
We offer investment advisory and investment management services to individuals, high net worth 
individuals, pension and profit-sharing plans, charitable organizations and corporations depending on 
the needs and goals of each client.   We help clients invest in mutual funds, exchange traded funds, 
individual equities, corporate and municipal bonds, options, REITs, annuities, life insurance as well as 
alternative investments, LPs and DPPs.   We do not maintain custody of your securities or funds.  Your 
assets are held in an account in your name at a qualified custodian such as Raymond James, Schwab, or 
TD Ameritrade.   Your assets are not pooled or mixed with the assets of other clients.    
 
As an Investment Advisory client, Cascade accepts investment authority and will buy and sell specific 
assets to keep your portfolio aligned with your long term investment goals and objectives.   Financial 
planning and consulting reviews will be conducted not less than annually or as agreed by you and your 
advisory representative.  All underlying securities managed by Cascade in Asset Allocation services are 
continuously monitored.  Reviews will be conducted with clients at least annually or as agreed by you 
and your advisory representative.    
 
You will receive statements from your selected custodians consisting of your current positions and 
market value.  We may provide you with performance analyst reports.  As a firm, Cascade does not 
require account minimums or have other size requirements.  However, clients are advised performance 
may be affected more on smaller accounts due to difficulties with diversifying smaller accounts (smaller 
accounts are defined as less than $100,000.)   
  

Relationships and Services  
What Investment services and advice can you provide me?  

Recommendations about the type of service or account most appropriate for you are driven by the 
details of your situation. A fee-based advisory account may be most appropriate if you value ongoing 
monitoring. This includes things like advice and guidance on asset allocation, investment vehicles and 
managers, as well as financial, education and estate planning, retirement education and cash flow 
analysis.   Since we may charge an asset based fee, the more assets there are in your account, the more 
you will pay in fees, thus there is an incentive to encourage you to increase the assets in your account.   
 
A commissioned-based brokerage account may be more appropriate if you want to make your own 
investment decisions on buying and selling or prefer to pay on a per-transaction basis. In a commission-



based account, we can offer recommendations on securities, but you will make the final investment 
decision. Because you pay commissions on each transaction, the amount of anticipated trading activity 
is an important consideration.  A retail investor would be charged more when there are more trades in 
the account and this may motivate the broker to encourage you to trade more often.   
 
We use a disciplined process for developing investment recommendations to help you achieve your 
financial objectives. We seek to understand your investment goals through clear communication with 
you about your financial situation, as well as your unique needs and preferences, prior investment 
experience, risk tolerance, and other important information about you. In making a recommendation, 
we will evaluate a range of potential investment products and financial services. We may recommend a 
comprehensive strategy or may address a particular component of your financial plan based on the 
information you provide. Periodically reviewing and revising your investment strategy is essential to 
ensure your portfolio remains appropriately diversified and aligned within your risk tolerance and 
objectives. Therefore, it is important you notify us of any changes that might affect your financial 
circumstances as our relationship moves forward.  
 
Once we have a clear understanding of your needs and goals, we can help you decide whether one 
account type or a combination of these account types make the most sense for you. For additional 
information please see https://www.cascade-inc.com/regulatory-links 
  
Questions to ask: Given my financial situation, should I choose a brokerage or an investment advisory 
service?  Should I choose a brokerage service? Should I choose both types of services? Why or why 
not?   
What is your relevant experience, including your licenses, education and other qualifications? What do 
these qualifications mean?  
 How will you choose investments to recommend to me?  
 
   

  
Fees, Costs, Conflicts and Standard of Care  

What fees will I pay? How do your financial professionals make money? 
Fees and costs depend on which account type makes the most sense for you. Similarly, how our financial 
professionals make money also depends on the type of account that you choose.   
 
For fee-based advisory accounts:   
Cascade provides advisory services to clients in a number of different ways and the calculation of fees 
may vary depending on the services provided.   Investment advisory representative fees may vary from 
client to client and advisor to advisor.  
• Cascade’s compensation may be based upon a percentage of assets we manage for you. With this 
approach, although the percentage fee stays the same, if your account value goes up, Cascade will be 
paid more.  If your account value goes down, we will be paid less.   For example, 1.5% of $100,000 is 
more than 1.5% of $10,000.    
•You may negotiate an agreed to flat annual dollar fee to be charged on a calendar quarterly basis in 
advance.  This fixed dollar amount will not change with the value of the account.   
• Advisory fees compensate Cascade for providing ongoing review and recommendations, as needed for 
your account, as well as other services you are interested in receiving.   



• These services could include advice and guidance on asset allocation, investment vehicles and 
managers, as well as financial planning and cash flow analysis.   
• Our annual asset-based fee typically ranges between 0.50% - 1.50% per year and is billed quarterly.   
• As a hypothetical, if we assume an annual asset-based fee of 1.50% on an account with $10,000 in 
market value throughout the year, then you can expect to pay approximately $150 over that year.  The 
actual amount you pay each quarter will vary with the value of the account.  If your account goes up in 
value then you will pay more; if it decreases, so will the fee.     
• In addition to advisory fees, clients will pay fees for custodial services, account maintenance fees, 
ticket charges, and other fees associated with maintaining the account.   
   
 For commission-based brokerage accounts:   
• With the commission-based brokerage account option, you will pay commissions and other charges on 
each transaction (buy or sell). The type and amount of such transactional charge can vary based on the 
type of investment. 
• The cost is typically a small percentage of the investment’s value, or in the case of individual bonds, it’s 
embedded in the price you pay for the bond. Other trading costs may be included as well.   
• As a hypothetical, a single $10,000 stock purchase would cost roughly $248.97 in commissions plus a 
$2.00 service fee. The remainder would be invested.   
• In addition to commissions, clients will pay fees for custodial services, account maintenance fees, 
ticket charges, and other fees associated with maintaining the account  
 
When choosing between an ongoing advisory fee or a per transaction charge, you should consider the 
expected size, volume and frequency of trades, how long you plan to hold the investment(s), and the 
projected advisory services you may prefer. You will pay fees and costs whether you make or lose 
money on your investments. Fees and costs will reduce any amount of money you make on your 
investments over time. Please make sure you understand what fees and costs you are paying.  For 
additional information, please see https://www.cascade-inc.com/regulatory-links 
  
Questions to ask: Help me understand how these fees and costs might affect my investments.  If I give 
you $10,00 to invest, how much will go to fees and costs and how much will be invested for me? 
 
What are your legal obligations to me when providing recommendations as my broker-dealer or when 
acting as my investment adviser? How else does your firm make money and what conflicts of interest 

do you have?  
 
When we provide you with a recommendation as your broker dealer or act as your investment adviser, 
we have to act in your best interest and not put our interest ahead of yours. At the same time, the way 
we make money creates some conflicts with your interests. You should understand and ask us about 
they can affect the investment advice we provide you. Here are some examples to help you understand 
what this means. 
 
We pride ourselves on having very few conflicts of interest.   We do not have any proprietary products, 
or any investments that are issued, sponsored or managed by the firm or its affiliates.  We do not 
engage in principal trading (we do not buy from a retail investor nor do we have investments we will sell 
to a client investor from our own accounts.)   
 



We do not receive third-party payments.  We do not receive compensation from third parties when we 
recommend or sell certain investments, nor do we have any revenue sharing:  Investment for which the 
sponsor of investments of another third party shares with the firm review it earns on those investments.   
 
This summary does not identify all of our conflicts of interest, or all material facts about the conflicts of 
interest listed.  For additional information about these and other conflict of interest, please see our ADV 
Brochure, Client rights and responsibilities, and Important Investor Information.  More information can 
be found at https://www.cascade-inc.com/regulatory-links 
 
Questions to ask: How might your conflicts of interest affect me, and how will you address them?  
Please see our Form ADV Part 2Aa brochure https://5d118851-457e-4d13-8844-
ebb6a6495b79.filesusr.com/ugd/a9de1a_5826b570f876409eb8e305cc5054ced0.pdf 
 
As the value of your account increases, the amount of fees an advisor may collect increases, therefore, 
an advisor may be incentivized to place your assets into more risky or growth oriented investments to 
increase the size of your account, and therefore, their advisory fees.   
Representatives may be insurance agents and are able to effect securities transactions and purchase 
insurance products for you and may receive separate compensation in the form of commission which 
may be in addition to advisory fees.   

 

Disciplinary history 
As a financial professional, do you have any disciplinary history? For what type of conduct? 

Yes.  Visit investor.gov/CRS for a free and simple search tool to research our firm and our professionals. 
 

Additional Information 
We are providing this summary, as required by SEC rules, as part of discussion that may encompass a 
variety of accounts and account types.  Please consider this summary, and the more detailed 
information we will provide you, as part of these discussions.  For an additional information about our 
services, please visit www.cascade-inc.com.  If you would like additional information or a copy of this 
Client Relationship Summary, please call Cascade at 303-292-1121 or visit our website at 
https://www.cascade-inc.com/regulatory-links 
 
Questions to ask: Who is my primary contact person? Is he or she a representative of an investment 
adviser or a broker- dealer? Who can I talk to if I have concerns about how this person is treating me? 

Your broker or advisor will be your relationship manager and primary contact. Their securities licenses 
and registrations allow them to provide commission-based brokerage services and / or fee-based 
advisory services to clients.  Beyond that relationship, Cascade has a team of specialists who have 
specific areas of expertise who will assist with building your plan and managing your financial product 
and service needs.  If you ever have concerns about our service to you, you may contact our Chief 
Compliance Officer, Tim Kenkel.  Our mission with each client is to build a strong, caring relationship 
where any issues you have with our team can be addressed directly. 

 


